
7 Simple Rules to Connect with New People: 

 
• Be genuinely interested in others: 

Dale Carnegie states that people are more likely to be drawn to 

those who show genuine curiosity about their lives and 

interests. This involves actively listening, asking questions, and 

showing a genuine desire to learn about the other person.  

• Smile and be friendly: 

A warm, welcoming smile can make a significant difference in 

initial interactions. Starting conversations with a positive and 

friendly demeanor can put the other person at ease.  

• Remember names: 

People find it deeply satisfying to have their names 

remembered. Making an effort to learn and remember 

someone's name can be a powerful way to show respect and 

make them feel valued.  

• Be a good listener: 

Allow the other person to talk about themselves and listen 

attentively to what they have to say. Show empathy and 

understanding and respond in a way that acknowledges their 

perspective.  

• Talk in terms of the other person's interests: 

Focusing the conversation on the other person's passions and 

interests can help create a connection and make them feel 

valued.  

• Make the other person feel important: 

Show sincere appreciation for their contributions and 

efforts. Acknowledge their accomplishments and make them 

feel like they are an important part of the conversation.  

• Avoid criticism, condemnation, and complaining: 

Dale Carnegie advises against criticizing, condemning, or 

complaining, as it can create defensiveness and damage 

relationships.  

 


